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	ATTENTION: Use Attention‑getting strategies, (statistics, stories, shock)
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	NEED: Establish why your issue should concern the listeners.
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	SATISFACTION: (Solution)  Identify your plan.  Explain how it will satisfy the need.
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	VISUALIZATION: Give the audience a sense of what it would be like if your solution were adopted (positive) or not adopted (negative).
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	ACTION: Offer your audience some specific action they can take to help solve the problem.
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